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Selling Your Home As Quickly As Possible 
 

Once you have made the decision to sell 

your home, the clock starts ticking.  

 

Oftentimes these days you will even locate 

your new home first and then you will need 

to move quickly to sell your existing home. 

You will want to be sure that you can sell it 

fast so that you won’t have the stress of 

owning two homes at the same time. You 

will need to list it at an appropriate price, 

but you will also have to pay close attention 

to other physical details. For example staging 

your home has been proven to sell 

properties faster than those that are not. 

However, if your budget is tight and you 

cannot do much, here are a handful of tips 

that can help you sell it faster. 

 

 

Tidy up - Be sure to declutter all rooms and start a thorough cleaning. This includes all major rooms, storage closets and 

garages. The more tidy a room or closet, the larger it appears. Pay special attention to these problem areas as well - 

countertops, mantels, table tops, exposed shelves. 

 

Stage existing furniture - If you don’t have the means to do professional staging, then work with what you have to make 

the best of it. Take a step back and look at each room. Is there a good flow? Is the room currently arranged to show off its 

potential? Sometimes rearranging furniture for a better look than how it functions for your daily use can make a big 

difference. 

 

Think like a buyer - Sometimes it is hard to have a discerning eye for your own home as you see it all of the time. Try to 

think like a buyer who will be viewing if for the first time and pay close attention to details. Are the blinds clean? Do ceiling 

fans need to be dusted off? Are your windows clean and free of streaks and smudges? 

 

Set the table - Another great tip to consider is setting your table. Nothing makes a visitor feel more welcomed than adding 

the warmth of a dinner table setting. Bring out your best placemats, flatware and dishes and go the extra mile with a 

centerpiece or runner as well. 

 

Add color and life - Insert a little life inside your house with elements from the outdoors. Fresh flowers are a great way to 

do this. If you don’t have any already growing outdoors that you can bring inside, consider picking some up at your local 

grocery store and placing them in primary focal areas like kitchens, dining rooms or living rooms. A colorful bowl of fresh 

fruits and vegetables can also be a great idea for the kitchen. 

 

 

 



Tips For Selling Your First Home 
 

Selling your home these days can sometimes yield a good profit, but that depends on many factors. For one, it will be 

dependent on when you purchased your home and for what price. However, even if you bought at a low in the market 

you can still make some major blunders and leave money on the table when you are selling for the first time. Here are 

some important tips to consider so that you can sell your home quickly and for the maximum amount. 

 

Curb Appeal - Your home’s curb appeal is the first chance to make a great impression. Whether it is lead photos online or 

in person for a showing, this will set the tone of what buyers think of your home. Be sure your home is in excellent 

condition from paint to landscaping. Yards should we mowed, weeded and well kept. Your home’s facade should be in 

great condition free of iron stains with a freshly painted front door to welcome all. 

 

Minor Upgrades -  Unless you have a lot of extra money and a major enhancement makes sense for your home like a new 

kitchen, then focus on the minor upgrades. These include things like painting the walls, replacing light fixtures or older 

faucets. Another small improvement that doesn’t cost is to declutter and organize the home. 

 

Be Flexible - Being open to various showing times and potential concessions that buyers may ask for. This may mean you 

need to plan to be out of the house during the weekdays and you may need to either consider doing some repairs or 

including additional items as part of the sale. 

 

Hire a Realtor® - Hiring an experienced Realtor® is your best chance at having a smooth and easier sale. Leveraging an 

agent’s experience for staging advice, pricing strategy and to assist with any hurdles that may arise along the way can help 

you get the most for your home and more importantly, close a deal. 
 

 



5 Rules of Etiquette for Sellers to Follow 
 
 

 

Selling your home does involve a lot of 

moving parts. Nevermind the details of the 

new home you are planning on moving into, 

just cleaning, preparing and staging the home 

you are trying to sell can be a lot of work on 

its own.  

 

 

However, the list of things to do does not 

stop at cleaning. Once your home has been 

scoured and staged, your behavior once the 

home is on the market is also something to 

consider. Here is a look at the top 5 things 

you should be doing while your home is 

being actively marketed. 
 

 

 

Vacate for showings - When a showing is scheduled, it is always best to leave the house and let the potential buyers view 

the home on their own. Let them try to envision it with themselves living in it and also be allowed to speak candidly with 

their agent. 
 

Remove your pets - Nothing is more distracting than a barking dog or cat that follows you around when trying to view a 

home. Not to mention, some people have allergies that can really put a damper on an otherwise good showing. Take 

animals with you so that you provide all prospective buyers with the best showing possible. 
 

Parking - Make parking easy for buyers. Be sure to leave easy space for parking for showings and open houses if possible. 

There is nothing more frustrating than having trouble to park. If someone has to park too far away, they may be turned off 

and skip the showing altogether. 
 

Provide Documents - The best way to a quick and clean sale is to have information ready and on hand. Make items 

available like any home warranties, documents on major repairs, utility bills and the like. These are all important things that 

most buyers will want to know about. 
 

Patience - Some homes take a little longer than others to sell. This means there may be more showings and open houses 

to prepare for until the perfect buyer walks through the door. Sellers are often eager to get feedback on showings, but 

sometimes it can take some time while they process all of the homes that they have seen before they are ready to make 

an offer. 
 

In the end, the more prepared that you are by following steps like these, the better the sale process should be. 
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What To Do When Your Home Doesn't Sell 
 
In today’s real estate market homes are typically selling very quickly and in many cases seeing multiple offers. However, it 

can still happen where properties linger on the market for various reasons and you will need to take a closer look at what 

is going on. Here are some tips for what to look for when a home is not selling. 
 

Photos - Whether buyers are beginning their search online or if they are being sent listings from their agent, the photos are 

going to create the first impression. All buyers will make up their minds on whether they are interested or not based on 

what they see in the photos. Rather than having a few pictures that are haphazardly taken or blurry, make sure that you 

have several high quality and professional photos taken. Be sure that all selling points and desirable features are 

photographed and used in MLS or any online advertising. 
 

Price - Pricing a home is not always easy. A fair price is arrived at using multiple ingredients including recently sold and 

active comparables, location, amenities and condition. While many sellers can feel their home is the nicest or they have put 

a significant amount of money into it, coming to the right price is more fact based than emotional. Pricing the home 

correctly when first listed is always best as that is when homes for sale receive the most amount of buyer traffic. 
 

Condition - Even if your home is not the most updated one on the block, that doesn’t mean that it won’t sell quickly. 

Homes that are clean, decluttered and staged appropriately will be just as sought after. Most agents will provide valuable 

advice on cost effective things you can do from painting to rearranging furniture so that your home is appealing to the 

largest audience possible. 
 

Access -  A Lot of preparation goes into getting a home ready for sale. However, the process continues on after your first 

open house. Private showings will be requested at various times so being as flexible as possible will allow for more buyers 

to see your home and hopefully result in an offer. Keep your schedule open and keep the home clean to make showings 

go as smooth and successful as possible. 
 

Emotions - Some have stronger emotional attachment to their homes than others. For those who do, it is wise to 

remember that you are selling a “property” rather than your home. Try to remove the personal connection and pack away 

some of your personal belongings like family photos. During the marketing and sale process it will help you to remove your 

attachment while making it easier for potential buyers to create an emotional connection. 
 

In the end all situations are different. If your home has remained on the market for longer than expected then it may be 

time to review everything and adjust your strategy. 
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If you are looking to move this year and have any questions, feel free to contact me.                   

I would be happy to assist you. 
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